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Abstract

This research aims to study influential factors on customers’ intention to consume the product or services
that have been advertised through Line Official Accounts, analyzed through the lens of two theories. This
research applied Gratification and the theory of Reasoned Action. In addition, this study examines
informativeness, entertainment, irritation, credibility, attitude toward advertising, attitude toward brand, and
purchase intention. This study is based on quantitative research, conducted using online and paper
questionnaires as data collection device. The focus group consisted of 205 Line Application users in Thailand
who have experience adding at least one Line Official Account to their social network. The reliability of the
research has been measured using Cornbrach’s alpha and validity analysis. The researcher also used regression
analysis for hypothesis testing.

In conclusion, the research suggests that the informativeness, entertainment, irritation and credibility factors
have the highest influence on consumer attitudes toward advertising, while general attitude toward advertising is
related to attitude toward brand. In addition, the attitude toward advertising and attitude toward brand are related
to purchase intention. The result of this research can be considered as a recommendation in favor of advertising

on social networks, via chat channels, to increase the effectiveness of said advertisement.

Keywords: Line Application, Line official account, Purchase intention, Online Advertising
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\Fawn el ﬁa'ﬁ?uﬁ'«a:Lﬂu?}aﬂm\ﬂumsﬁﬂﬁ;@ﬂnﬂjﬁﬂua:ﬁmmuﬂﬁ@iammmzﬂ'q] wodnssulunnsdadudn
uanmﬂﬁﬁ'\iwumwé’uw”uﬁizmnmwﬁuﬁﬂLLa:mm@‘izﬂﬁ)%adwmﬂ;“{uﬁnﬂ‘l@ﬁ'ﬂmﬂ%wmﬂchu SMS usaLia
ﬁﬂuﬂaﬁﬁ@iamﬂmwmﬁa:ﬁﬂﬁﬁu’%‘[mLﬁ@ﬂ”ﬂuﬂaﬁa@immm@i‘ﬁm dawalﬁ;ju%nwmuhﬁ%%a (Drossos et al.,

o & &

2007; Lutz et al., 1986) mumoa‘gﬂamﬁg’m‘lﬁ’h

H7: iewaddannauadualwdsuindanwueslalunisdaduarmiauSmarudyFasradumensvaslad

(Line official account)

4. 95N
uwui%ﬁ'ﬂﬁﬁ'ﬂLﬁuﬁagag"’[‘*ﬁmﬂﬂmmuﬂi:ﬂqﬂ@“’l,aﬁt,l,a:ﬁﬂm,ﬁuﬁty%aﬂ"mLﬂumamwaﬂaﬁlﬂmﬁau U
205 au laglduuugeuouiuniosde aﬁuﬂ'aumiaﬁ'ﬂLﬁi.l‘*ﬁayamnmjm”aau"m Nwisoitledviuuuse uawd
WawannuwIdeluada (Usznaudls Goldsmith et al., 2000; Hong and Cho, 2011; Mehta and Purvis, 1995;
NG Uszmuna, 2556) Vl,ﬂﬂmaun”unéjuﬁ"sarjwﬁ‘hmu 30 A Nami'ﬂ@aauwudﬁagaﬁmimzmUs‘ﬁaq‘ﬁs
"L@Tﬂ%’uﬁammluﬁ’mmﬁm:mﬂmnnﬁjﬂﬁmm:au @iamnﬁ?ﬁaﬁwLLuuaaumwﬁﬂ%‘uLm"”l,ﬂéi'mﬁuiagaa'mﬂsju

ABE19939
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5. WNAN132Y

v dg‘ v aaAa
5.1 NMINAFAUVDANAILLDIAUNIIEDA
Tayafidaiivanngudlatrigninlunaseudayasianis (Missing data) LLNZ?}/QHQQQI@N (Outliers)
wannidanaseuindoyaiiminszasuuudnd (Normal) SaNuFNNUTLTEUATI (Linearity) In12zdauiduass
. . . = ! ¥ . . A 1 v 1 v v
W# (Multicollinearity) uazfin11x3IuIdUATI (Singularity) w3ala Han1snaseuwutaya liddymidutayana
o Tayagalas wazdayadnmansznoduuuuing danusunuiiduduasiuas ldddyminnehuduaring
LRZNNIZIIULEWAIT AINE1D

a o 3 v { v v a 1 a a AEU 1
\‘nmﬁ]Uﬁvl,@maaum'mL%aﬁavl,mamuuaaumw I@] ﬂl”ﬁﬂ']i’)Lﬂi’]zﬁﬂ’?ﬁwﬂiﬁﬁﬂﬁaﬂW']“U E]\‘]ﬂia‘lrLU']"ﬁWfUTWJﬂ

dudsddmnnnia 0.7 fefieindanudeiia lfNITLNUIIBUUL Basic research (Hair et al., 1998) wananied
ldnaseuanuasivesureUNy dumITianeiesdiznay (Factor analysis) laslginasindadiniunaungs
Auidundaraiudsaalidn Factor loading laiasnin 0.5 nan1sitaszhiesndsznavldinuinasoninua 7

p9Adsznay (@9uaasluasnen 1)

a v A v a I3 &
A131IN 1 ﬁﬁ]"ﬂEJ‘V]VL@]"i]’]ﬂﬂ’]TJLﬂ'ﬁﬁﬁa\‘]ﬂﬂﬁZﬂaU

Josu Factor
Loading

38 1: N1335U3VaYaL1IE3 (% of variance = 16.276, O = 0.862)
viﬂuﬁmﬂiagamﬂmwmwmﬂ Line official account Lﬂuiayjaﬁﬁuaﬁﬂﬁu@iam@;mitﬁ 0.823
riuAadayanislusmnann Line official account fanananzas #u nyzgulelannu 0.756
muﬁmwia;damﬂmwmmﬂ Line Official Account uaﬂﬁmmau’é’mﬁﬁﬁﬂ”@mauﬁuﬁww%au’%miﬁ' 0.781
Tawon
Vimﬁmﬁ‘*ﬁagamﬂmmmmﬂ Line Official Account °1j";ﬂ’lﬁqmﬁﬁagaﬂs:ﬂaumm"@ﬁuh%aﬁuﬁw 0.720
WiaLSMIIN N
11998 2 : @NUWLNI (% of variance = 35.800, O = 0.856) 0.723
Viﬁuﬁmﬁagamﬂmwmmﬂ Line official account Lﬂuﬁagaﬁﬁuaﬁﬂﬁmiamqmizﬁ
vhwudAad1dayanislusnnann Line official account dauinanzas s nyzavlelannu 0.835
vihudAad1dayanislusnnann Line Official Account vaniimuazduafidAyveFudwiansni 0.771
Tawon
muﬁﬂ'jﬂﬁagamﬂmwmwm Line Official Account ﬁaﬂlﬁqmﬁﬁagaﬂizﬂaumm‘”@ﬁula%aﬁuﬁﬁ 0.849
wiauSMsIN AL
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719N 1 Tadenlaannmsienszviesdsznay (da)

Josu Factor
Loading

11298 3 : MITUNMAIWANNIIAN (% of variance = 6.995, O = 0.828)
ufaditmssstaanunislawmilan 9an Line Official Account ¥nlwvinwmAaanusiann 0.854
vudamssstannulasandas 9ann Line Official Account vilruwlissneulasaniin 0.886
iuAaImIsstanulawmnlos 9970 Line Official Account ﬁﬂﬁqmﬁ”ﬁﬂdwLﬂumsanﬁ@mm 0.808
Judiuarvadrinn
Tasd 4 : @naBaa (% of variance = 11.939, O = 0.810)
viudAadinislasmnru Line official account Saagnead wndafiold 0.726
ynudaiinslasanain Line official account Sanuifisndasnunaan mrnsausn1IvaIuLIUG 0.764
s
vnufainnslasmnann Line Official Account ﬁmwmL%aﬁaaa@ﬂﬁaaﬁwﬁayjamﬂmwmmn 0.811
wnsadu 1w NS lrduasuuIudias wSa facebook fan page 489
yiuaansnthauan lslutudnsg amnnslawanain Line official Account yidunanguia sy 0.747
Fnsniawans 9ld (Bu esudmaannmaiuduiien Tslatudsesndon WIDMITINEUNT
THIBAN )
298 5 : nAnAfGan13laBa (% of variance = 68.774, O = 0.769)
vusaufiazldsutannumilason Tdslutudud uldiansTinaunBaneda €u Line Official 0.766
Account
vimawladadnislason 1Usludu §uaad199 a7 Line official account 0.882
vufaimlaisansiy Line Official Account tHwiefidyselymil (ﬁﬂﬁqmﬁﬂﬂuﬁ'ﬁ@m 97 15 0.836
TsTugumonsiuedrs g Tslatuaauanuanunaengs)
11298 6 : NARAARBATITEWAT (% of variance = 64.003, O = 0.885)
udainanaudiaisinslasanaiu Line Official Account 0.834
vnuwelanuaFumdnislasansnu Line Official Account 0.820
yudaitan uenfidnslasansin Line Official Account vaulandiamFuefilaidnslason 0.832
W% Line Official Account
mslasantn Line Official Account ﬁﬂﬁmuiﬁﬂ%uﬁaumwﬁuﬁwmﬂﬁu 0.821
ﬁé'amﬂﬁvhmﬁmmﬁuﬁwn"]mﬁauﬁﬂﬁmufﬁﬂﬁ@iaLmeﬁfumﬂ"fu wildldgudaanuagiaue 0.779
vinuAainnslas s Line Official Account ﬁﬂﬁvhuﬁumUﬁumﬂﬁuﬁwmﬂ“fu 0.707
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719N 1 Tadenlaannmsienszviesdsznay (da)

Josu Factor
Loading

Tass 7 : anuaslalunistadauaw3an3ns (% of variance = 69.856, O = 0.856)
Warihwldsunslasongusniausms (uslatudns ) drwms Line Official Account Yiuanlafl 0.874
a2 lUSaRudmIonSI TN
vufanuaslafiaznaulde dudwiansmsndnslasonnim Line Official Account 8nmnd 0.845
TdsTagu wiagUaidIuane1d g
yudaidusfifmlasongiiu Line Official Account @maulmﬁzymulﬁsﬁam 0.835
Tuamaarinudlamanazdafudmionsns Ainslasmiann Line Official Account 0.816

aﬁuwamﬁl,mw:ﬁiayaﬁ'ﬂv[ﬂLﬁ'mﬁ'u;3”@1afuLLuuaaumumaamju@”’Jamm’mlmyLﬂuLWﬂm@d (69.3%) fang)
32319 18-23 1 (49.5%) mﬂﬁq@ saammﬁmﬂqs:wm 24-29 1 (35.1%) szaumiAnsaInlngmasdnszay
USgqna3 (73.2%) ve9asanszauginindiggied (73.2%) LLa:ﬁammLﬂuﬁfnL%‘ﬂ%/ﬁﬂmmﬂﬁqﬂ (46.3%)
099NN T UNHNINUUI BN (27.8%)

Aa 6 a o
5.2 N19ATITHNANIIIVG

mnasevanudzIun1sIstluaiol {IuldisensinInanaBaduden (Simple linear regression) uaz

a 4 . . 2 a o ' A e I > o
maumw:%nwmmaawwgm (Multiple regression) I@]EJI‘IT@]'] p-value NHBYNINKIBLNINY 0.05 uaaniinue

v
Aev oA

wpiagnsia lapudsnsieszioanidu 3 d1u eunsauuwAans39uaad

dandi 1 KanIlieTzdnInanasuaasliiduidulsBasz Aaniuitoyatnims anwudniiie mITunau
RIANIIAPUET anuindefio (Credibility) saudsaufiaviauadndaonislamon ﬁi:ﬂ”ﬂﬁfﬂéﬂﬂ”ﬂvj p = 0.000
(F4 200 = 42.205) Bsswsnasunsenudunliuasiaudsauldtosss 45.8 (R = 0.458) ilaTieneilunoszifon
Pa3euLsBaTzuAsTALLTIzWY IaulInIuiTeyat e Taul T WTAY daudImTTunInEIeu
AU Faudsenuidaiia (Credibility) Lﬂmﬁﬁwu@ﬁﬂuﬂﬁﬁﬁ@iamﬂwwmwﬁnﬁuﬁfuaﬁﬂ@ p = 0.002,
0.000, 0.019 W&z 0.000 EINKIGU (AN 2 uaz 3) TIFEAASAINLIIWISLUEs Bauer and Greyser (1968),
Brackett and Carr (2001), Chowdhury et al. (2006) L8z MacKenzie and Lutz (1989) ﬁ%iﬁﬁuﬁammé’m@maa

Tayadanmilasan anutindis masuniusianuiiay uaz anuiigeied glduilnaszaulasaniy

A o

lasanidaiiioduilnaldasudayafiioswe wingduilnafiasuianuduis ldifaanuiany Januigaia

a

3
U
PpINI BRI AANAUAFNG

danTla s LﬁaQU%Iﬂﬂ%’Uj"l@Tﬁam'luu”ul,ﬁwaoLﬁam 2IRITNIT N BN

d\'iNaiﬁﬂu%lnﬂLﬁ@ﬂ”ﬁuﬂﬁﬁﬁ@iamﬂmwmw
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@390 2 HANTALATNEHNInanaY (Regression) “]JE]Gﬂ’]i*%'Ujﬂ'aHa“li’]’Jﬁ’]i AN LAY

MITUMUFTNANNINY UazanuiTaio nunawadaanislawm

Model Sum of Df Mean Square F Sig.
Squares
Regression 54.991 4 13.748 42.205 0.000*
Residual 65.147 200 0.326
Total 120.138 204
* p <0.05
o397 3 HamMITaTEENIIRanasuUUUnG (Coefficients) maamﬁufﬁagaﬂ’nms AL WL
MITUNIBRINIANNIIAY wazausdatia uriduaddanislawon
. Aanlsransanaas AdalsransonnalSuanaIgw
Al . t Sig.
(B) (Beta)

faafi 0.682 1.884 0.061
Information 0.250 0.218 3.115 0.002
entertainment 0.273 0.289 4.636 0.000*
irritation -0.117 -0.128 -2.356 0.019
credibility 0.363 0.304 4.881 0.000*

*p <0.05R =0.677, R’ = 0.458, SE = 0.57073

dndi 2 namsSezimInanasusasliiiwndulsBasaarianndfiddanslawon sudsmuferiauad
AOATIFUA ﬁizﬁuﬁfﬂé'm”rg p = 0.000 (F,,; = 67.871) Famasnatuneanuiwudsvasdaulsawld fooas
25.1 (R® = 0.251) iilofinnzilunoazifonvasdndidas: asnuimulmaundnddemslason udammue
nauafdaaIN&ua (Attitude toward the brand) ﬁi:ﬁuﬁ‘m&m@ p = 0.000 (M3199 4 uae 5) Fexaandasny
IS804 Drossos et al. (2007), Lutz et al. (1983) uaz Saadeghvaziri et al. (2013) AI1ANNFURHEATITAIWTIAAG
va45151nA Lﬂu%ﬁﬂuﬂaﬁ'ﬂﬁémuzyﬁddNaﬂimmiagil’uﬂnﬂ Lﬁa;&”ﬂﬁmLﬁﬂﬂ”ﬂuﬂadamﬂmﬁmw:l,ﬁ@ﬁﬂuﬁ@imm

6 v
INANIL

ANTHN 4 HAMTIATZWNNTNADBY (Regression) FadNARAGFaMIIABIMNNUNAUARAaATI RN

Model Sum of Squares Df Mean Square F Sig.
Regression 29.938 1 29.938 67.871 0.000
Residual 89.542 203 0.441
Total 119.48 204

* p <0.05
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N3N 5 HamTIlezRnmInanasuuulng (Coefficients) Uadnauaddanslasaniunauafdaanaudi

1 Q = l{ Q
. D Y adnilszansnanagliuanasgin
Auile adNlszansnnnay (B) t Sig.
(Beta)
At 1,558 7.171 0.000
Attitudead 0.499 0.501 8.238 0.000‘

* p <0.05 R =0.501, R = 0.251, SE = 0.66415

dmft 3 ham e MzimInanssuaadliiiwieul s feriaundnddemslason auaddanTauene
wsaudaanueslalunsdefudmionsnns ﬁizﬂ”ﬂﬁ'ﬂéﬁﬂ”ﬁg p = 0.000 (F, 0, = 178.487) BagwnIneduioany
Hundyzasdudsanldsesas 63.9 (R* = 0.639) Wedwrekluneszidoauasmulsdass aswuindudsiauad
Afldamslanmn waz viauadidans@udn (Attitude toward the brand) (udarmua anwaslalunsde Aszey
wodEA p = 0.000 (@97 6 Uae 7) DamaAnRDINLIWITLV0IFaNASINLNWITLUEY Cox and Locander
(1987), Xu (2007) usz Tsang et al. (2004) Aiviaunddenmslawmasulaidinadonnuasladauas
Drossos et al. (2007), Spears and Singh (2004) W&z Lutz et al. (1986) ﬁ'j'm”ﬂuﬂaﬁﬁmwﬁuﬁwzmﬂﬂiz@jumm
@zﬂwa\‘lgij”u’ﬂnﬂsl,ummauauaamivﬁﬁ'a3JdaNaiﬁ;iu%mmu‘l,aﬁa:%aﬁuﬁm%au’%ms

TN 6 NAMTIATEHNTNANBY (Regression) TaInAuAGdanIslasm aunddaanFuany

anuadlalunisdadumnIausns

Model Sum of Squares Df Mean Square F Sig.
Regression 67.557 2 33.778 178.487 0.000
Residual 38.228 202 0.189
Total 105.785 204
* p <0.05

ANTNN 7 NaM IR TRanasLuUUnG (Coefficients) Vadnianafidanmslasm nauaddaaIn Fuany
anuadlalunmsTafuaniausnms

Ay Adniszansaanas (B) Adwnlszansannasiliy t Sig.
4103311 (Beta)
daafi 0.498 3.126 0.002
Attitudead 0.420 0.448 9.169 0.000‘
Attitudeb 0.446 0.474 9.712 0.000‘

*p <0.05 R =0.799, R’ = 0.639, SE = 0.43503
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6. a?lﬂi'lsu,taza;ﬂwan'rﬁ:ﬂ'ﬂ

NuITpkRawInIauLwIAanuaslalunsbaudmiauInsrnu Line official Account INNOBHNOBGNT
nzffifiingua (Theory of Reason Action) uazlanwindadudnudayatnims anutuifis misuniuaineninu
ey nnnaednsldustlosiuazainuianala (Use and Gratifications Theory) lapfigadnldiiniadnedmu

T U= ] a o a A 4 A o =2 & . v o oA A A v o ¢
anuirefiadegsnainauilsluefandiwandlathandnminuindadsaueny e dadaianusunus
nunruadnddenslasandendnigs amuanananlahguilnaziionisefudniasimdudyFadadu
nmyvedlai (Line official Account) @asdifadunisiuidayatnims anudiuiis maruniuaisanuhany

WRZANINLTaN e

ada

LWWaNATUINAY aamﬁfﬁ'ﬂLLa@]ﬂﬁLﬂuhgij”u'ﬂnm:l,ﬁ@mmﬁﬂﬁaﬁ@iaLﬁaLﬁﬂﬁﬂuﬂmmmmﬁuﬁw LaZANT

= o daa a : A X% ' da v a EXe o a o o v A
I‘JJHm’] Eﬁﬂﬁ?ﬂﬂﬂ‘ﬂuE’J‘Y]ﬁwN@]ﬂﬂ']si‘&lﬁm’]ﬂﬂﬂ']ilﬂ"ﬂaﬂﬂmqngsﬂ@uﬂﬁdﬂiiﬂﬂ ﬂﬁuﬂﬂ(ﬂﬂﬂuﬂfﬂﬂﬂ(ﬂquﬂqquﬂul,'ﬂ{]

Yo A

A v a A A ' = o o o o & o A
waldnuslnalaineanumiamwdnlumssiwlawan s lddslaseaunmssivanusuniuiiagidudagsn

2

A v

fagAadaslirldiuilnaiininslasanaianusunmiuiemg wegarodadasdniseisanuindaie
Tnuguslnaialdduilnaifanauadng wasrldifiaumliunomnazdefudmiauinisld netiminmslawan
= o K o o ' =3 o v & v a 1 1 A v v =3 [l

inaszwinfsfaisamanisildidulselomlludugifisedannnanfegdsznaumsldnauiistamslu
MIdszTAURUENIIAMIAHY Line official Account lidszauanudnia ldduslnaifiaanuailalunmde

(%

fudmiauinannmilasanlwaietnadian nufuwimanmeusulusaniseansasnunginsiuasgls
TyBatnadumansvadlat (Line official account) lumashsd fauwuslugsuslnalwifadszaniuadneas
msAnmifaseninadaninuaslalunisBasudiniouimandnislasanindydadradunensvaslan
(Line official account) Ua4§U3lnA WU R-Square NLiUaNUBUAIAUFUNUTVES Attitude toward advertising
m"’ﬂ&igqmﬂﬁfnmaLﬂmwm:ﬂ'«aﬁ'ﬂﬁﬁwmﬁnmm“'avl.mﬁmwaﬁia@”@ﬁfummmﬁﬁbﬁa:ﬁﬂméavl,ﬂmaz@‘faaﬁﬂm
TasuiAudntasuan g ihaurauaddemslawmn nnsgeditadsduimnaanungednsldlsslomiuazanung
walafinwdduidslalaiundnmaamusadnsiiudnldnaanaiddivasadduaasl Kiduindadumuany
A A A v o &4 @ A o A, = v & o A, v A v o ¢
wgafafianudimuidanauaddamlasanluszavfideusasgs Sausasliiduhdiondendiafionudunus
2097 I9Ra9A U TH asnwnissdaihasnisianudmaynualndsiuenuiusaiolaofarsmnle
a ' o o oA A ~ & @ a =2 o 9 A A a &
Neazdsaindatsmuanuinidafanireziasddsznavlating waaunsadnmaiudsmuanatinigetiaidedin

Twawisugagmunnle

ﬂi%‘m’l‘ﬂ;ﬂiﬂ

n5U381 81IANNY. (2553). Nani:'ﬂ‘umaagﬂuummmuaﬂmwmw AaNIIIVZATITUMN mmjLﬁ'mﬁ'uﬁu@Tﬁ
ANuNMLAzIIWIBARNUBLLBILES. (Inefnusingmaasurniaia). ﬁgwwmmniwﬁﬂmé'ﬂ, A
wdTsmaasuazn1Ityd, aandrunaluladasaunangina.

naen NATIIYI. (2552). FAAFINILIIKITE. NTIANNY : PWIRINTHURINNFL.

muawnsol Iwdatl. (2556). Uiz?m%mwmiﬁwmUmiﬁamimmmmhuuawwﬁmfuiaﬁmmq ARIANTTY

mydu. Anmiwusinamaasumiuga). awansalumImeas, aaziina-maas, sinamans.
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Line Application. (M3ANARTZ INUFRATUAIUIUNA). WRIINUIRUTITUAIRAS. AW ATIANRATUAZANT

@ A

UQY%. NMIUINIINIAAA.

andai nadadiiadd. (2556). VlaﬁgﬂLLuumﬁamsuumwa{Nm‘sﬁmauam%’ﬂﬂu: Taduazrasnavediall
WRLATY. 113817UNUTHIT. 33(4), 42-54.

aigsan Inenfiiant. TasofsnaliiAaUszdnsualunislamonsiiu Facebook. (Miduairdasinen-aaasaum
Jiia). W INNALTITNANEAS, INLNRIUIANTIN, TV VITMTUSINTINAlulad.
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